AGREEING TO AGREE
V-NEG-001


30 mins

A negotiation process is not a battle.  It is a business problem two people are trying to solve to the satisfaction of both parties.  AGREEING TO AGREE takes you on an enlightening (and entertaining) tour of the fictitious International School of Negotiation where theres a deal to be made behind every door.  Through a series of real-life situations this amusing video illustrates four essential steps that lead to a win-win situation.

Watch AGREEING TO AGREE and you and your staff will come away ready to face your next transaction armed with proven negotiating tactics.

Designed to stimulate discussion and help change attitudes towards negotiating skills among managers, salespeople and others.

Key Messages
· Identify the issues to be negotiated.

· Invent options and offer alternatives.

· Aim for a fair agreement that both sides will accept.

FAIL SAFE NEGOTIATING
V-NEG-002


41 mins
How to Maximise Your Chances of Getting What You Want

Mr. Herb Cohen a highly respected and popular speaker, explains the basic strategies, thought processes, and tactics needed to achieve successful negotiations on any level.  And how to, in the process, sell your ideas, your products, and yourself.  Mr. Cohen, President, Power Negotiations Institute, will:

· Present detailed advice on how to approach any negotiating situation.

· Provide a checklist of dos and donts.

· Explain how to predict negotiating strategies.

SUCCESSFUL NEGOTIATING
V-NEG-003


27 mins
Would you like to show your trainees how to negotiate without stressful haggling, pressure tactics, and adversarial confrontation?  If so, this video is for you.  It presents a new approach to negotiation that can produce more amicable outcomes and stronger relationships, without stress, posturing, or confrontation.  When your employees realise that virtually every interaction in business and their personal life is a negotiation, the benefits of being a smarter, more efficient negotiator is very clear.

WIN-WIN NEGOTIATION WORK
V-NEG-004


56 mins
Learn the essential elements of the PRAM model - how they interact synergistically. It is easy to apply the win-win process to any negotiating situation. Negotiation plays an important role in personal and professional success. This video shows the better method of negotiating - the method that produces better results in all situations with only a little more effort than you are putting in right now.

WIN - WIN NEGOTIATING WORK stresses how to negotiate agreements favourable to you; how to translate them into enthusiastic action and the origin of negotiations.

